
The Metropolitan Chicago Association of Square Dancers is sponsoring a ... 

. ., SQUARE DANCEA TTIRE RESALE
 

NEW DA CERS A D ANGELS ARE INVITED TO SHOP AND
 
DANCE AT THE THREE RESALES THAT WILL BE HELD FROM
 
7:30 TO 10:30 AT THE FOLLOWING LOCATIONS AND DATES: 

SATURDAY. FEBRUARY 17. 2007	 LIONS REC. CENTER 
411 S. MAPLE 
MT. PROSPECT, IL 

SATURDAY. MARCH 10.2007	 1ST PRESBYTERIAN CHURCH 
339 4TH STREET 
DOWNERS GROVE, IL 

SATURDAY. MARCH 31. 2007	 KOLMAR SCHOOL 
4500 W. 143RD STREET 
MIDLOTHIAN, IL 

TAKE THIS OPPORTUNITY TO START OR BUILD YOUR SQUARE DANCE 
WARDROBE AT VERY REASONABLE PRICES! 

ANY QUESTIONS? CONTACT 

..........
 

ROBERT BRADLEY 630-739-6748 

****If you have items to sell, please see the back of this flyer. 
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RESALE GUIDELINES
 

PLEASE HELP US (MCASD) MAKE THESE RESALE VENTURES 
AN ENJOYABLE EXPERIENCE FO THE BUYER AND THE 
SELLER BY FOLLOWING A FEW SIMPLE RULES. 

1.	 If you are interested in selling clothing for your own profit: 

A.	 Please call Robert or June at 630-739·6748 
to register. If you are a member of aclub, there is no 
charge. If not, there is a $5.00 charge. 

B.	 All clothing must be marked with a pin-on tag. We have 
a sample tag you can duplicate. 

c.	 You must have someone at your space at all times to 
collect money and answer questions. We cannot be 
responsible for watching your items. 

D.	 There will be some racks available, but it would be wise 
to bring your own rack or ladders and a pole if you plan 
to display a lot of clothing. 

2.	 If you have items to donate and want the proceeds to go to MCASD: 

A.	 Please call Robert or June at 630.739·6748 and register. 
This will help us know how much space to devote 
to the resale items. 

B.	 Please mark all items with a pin-on tag. It would be helpful 
if the items were priced ahead of time (if possible). We are 
looking for some alternatives to last minute pricing problems 
so please check with us before the sale. 

NOTE:	 Remember that clean, pressed, nicely displayed clothing is 
always more saleable" Be prepared with extra cash to make 
change for your customers. 
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